
Alaska Seafood Industry Summary
• Commercial fisheries producing 5.7 to 6.0 billion lbs. of 

sustainable harvest. 

• Despite larger harvests, total ex-vessel (EV) and first 
wholesale (FW) value were down roughly 5% through 
2013/2014, likely down even more in 2015 (complete 
data not yet available).

• Directly employs more workers than any other private 
sector industry, long term potential & very diverse. 

• Historically, when first wholesale value goes up total 
employment and the percentage of FW value paid to 
fishermen goes up.



Marketing Is Crucial Right Now…

• Larger harvests have led to lower prices and lower 
value for Alaska’s seafood resource, but this can be a 
golden opportunity… luckily the industry is in a better 
position than the last value crisis in early 2000s.

• Large supplies of AK sockeye, pinks, pollock, and cod 
available at consumer-friendly prices

• Low prices for key species have impacted values for 
other species, such as coho, Chinook, and flatfish 
(sole/flounder)



Species
Increase 

in Harvest
(2012/13 vs 2014/15)

Change in 
EV Price

(2013 vs 2015)

Sockeye +34% -56%

Pinks +4% -50%

Pollock +9% -9%

Declining Prices for Key Species

These three species were 53% of the 
seafood tax base in 2013!



Low Prices Impact GF Revenue

Increasing ex-vessel prices for these key species back to recent 
levels would increase general fund revenue by more than 
$4M and create $1.4M in additional revenue for ASMI. 

Species
Additional Est. Revenue into 

General Fund per $0.01 
Ex-Vessel (EV) Price Increase

2013
EV Price

2015 
EV Price

Sockeye $45,000 $1.60 $0.71

Pinks $100,000 $0.40 $0.20

Cod* $110,000 $0.264 $0.278

Pollock* $490,000 $0.137 $0.125

Total $900,000 (5.8 Billion lbs.) $0.34 N/A

Note: 2015 data is preliminary. Revenue estimates are derived from multiplying the most recent available harvest figures by: 
($0.01 price increase)*(3.1% shared tax rate)*(50% to GF). Revenue estimates are rounded. 
*Prices apply to shoreside landings only (Pricing Source: ADF&G).



Seafood Drives Many Revenue Sources
Revenues Based on Commercial Seafood Activity & Value
• Fisheries Business Tax (Shared 50/50 with local govs) paid by fishermen (~3%)
• Fisheries Resource Landing Tax (Shared 50/50 with local govs) paid by C/Ps (~3%)
• Salmon hatchery/enhancement taxes (1-3%)
• Alaska Seafood Marketing Assessment paid by processors (0.5%)
• Federal/IFQ fishery management and observer fees
• Marine fuels tax ($0.05/gallon)
• ADF&G test fishery receipts to fund mgmt. & observer fees
• Regional Seafood Development Associations
• Permit, vessel and license fees
• Corporate income taxes (State)
• Additional local raw fish taxes and severance taxes (1-4%)
• Local sales/property taxes and harbor/storage fees
• Royalties to CDQ groups in Western Alaska (~10% of BSAI groundfish)
• Revenue for revolving loan programs
• Fishermen Fund fees and Processor Unemployment Insurance (UI) taxes
• DEC permit fees and shellfish testing fees
• DNR leasing fees



The Right Investment at a Critical Time
• Regardless of the State’s fiscal situation, the 

needs of Alaska’s seafood industry are clear… 
Marketing and fishery management 
activities need support now more than ever. 

• Increasing the value of Alaska seafood and 
maintaining access to sustainable fisheries 
provides more income for fishermen, 
communities, and government services.

• Investments in the seafood industry have 
historically produced outstanding returns, 
yielding billions of dollars in economic activity. 
As we saw during the salmon revitalization 
period (2003-2010), job increases were 
proportional to increases in ex-vessel value.  
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